
I have stepped down as United Seed Division Chair after 

being privileged to serve from the beginning. Is has 

been a great honor to work with seed growers and 

those on the boards from all over North America. 

United is a vital tool for growers to get fair prices for 

what we work so hard to produce. I hope prosperity 

doesn’t cloud growers resolve. 

Here are few thoughts that I hope may help all of us 

survive and prosper in this uncharted territory: 

1. Know your costs, be conservative, use windfall 

profit to retire debt. 

2. Build relationship with your core customers; honor 

the deals you have even when painful; endeavor to 

be one of their team members. 

3. Grow for known markets. 

4. Use contracts to create stability for yourself and 

your customers. 

5. Use the good times to upgrade contracts; use “A” 

contracts as much as possible. 

6. Educate yourself about the whole industry; be 

involved; use data. 

If we handle this right, we can have great markets for 

many years to come, but remember that “This too shall 

pass.” 
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The potato business, regardless of whether frozen, 

fresh, dehy, or seed, truly is experiencing prices and 

conditions that have never been seen before. While we 

marvel at the prices of that portion of our crop not 

already priced, we can’t not have an eye to the future. 

The cost of production from 2021 to 2022 was up 

somewhere from 25 to 30% and who knows where it 

goes from here. Runaway inflation is like a dog chasing 

its tail. No one ultimately wins but there are casualties 

along the way. The dynamics seem hard to keep your 

mind around. Adding to seed grower concerns are the 

requirement to make plans to supply what is needed 3 

or 4 years out. 

What is a seed grower supposed to do?  Here are a few 

thoughts: 

I am reminded of a seminar I attended in the early 80’s 

during difficult times. The presenter showed a picture 

of a crocodile with his jaws wide open. The upper jaw 

was labeled high commodity prices. The bottom jaw 

was labeled costs. The farmer was in the middle. The 

point is: What happens as price falls or collapses and 

cost go up? Too many farmers are destroyed as this 

history repeats itself. 

As we navigate these uncharted waters it is wise to 

remember the age-old saying, “This too shall pass.” 

Uncharted Territory  
by Mike Telford 
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Local 
Local United Potato Partners support 

potato growers and their local cooperatives.  

UnitedPotatoPartners.com 

2022 US Top 10 Varieties and States 
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2022 Canada Top 10 Varieties and Provinces 

The United Potato Partners program supports offerings of innovative 
and productivity-enhancing products to fresh-potato growers 
through United Potato Growers of America, and to process-potato 
growers through Potato Marketing Association of North America 
 

UnitedPotatoPartners.com 
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2022 US Top 10 Varieties by State 



2022 US Top 10 Varieties by State 

2022 Canada Top 10 Varieties by Province 
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This newsletter is published by United Potato Growers of America and is intended for United Members only. 
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2022 Canada Top 10 Varieties by Province 

Data Sources: 
US: Colorado State University/San Luis Valley Extension 

Canada: CFIA (Canadian Food Inspection Agency) 
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